ADVERTISING: 

Advertising Advice Given for Dealers 

Effective Advertising for the Farm Supply Dealer. .June, 

Name-Calling in Advertising Draws Condemnation, 
Warning 

AGRICULTURAL CHEMICALS: 

ABC's of Pest Control 

Ag. Chemical Terms 

‘Ag’ Chemicals on the Move 

Custom Spraying Helps Build Volume 

Dealer, Farmer Have Responsibility 
Agricultural Pesticides 

"Don't Let Farmer Down,’ Advises Minn. 
cal Dealer 

Farmer Outlines His Fertilizer, Chemical and Serv- 
ice Needs 

Herbicide Sales 

Is It Better to Dust or Spray? 

Low Volume Application of Pesticides on Cotton. .Mar., 

Marketing Policies of Major Agricultural Sup- 
pliers 

Misuse, Lack of Flexibility Seen in Fertilizer Pesti- 
cide Mixtures 

Pesticide Drift 

Pesticide Information 

Pioneers in Agriculture 

Plant and Chemical Knowledge Needed 

Sell a Complete Chemical Program 

Success of Herbicide Depends on Trained Custom 
Applicator 

USDA Monitors Pesticide Effect 

Weed Control Practices Surveyed in Illinois 

ANIMAL HEALTH: 

Dealer, Farmer Share Benefits of Healthy Live- 
stock 

Horse Bot Control 

Horse Nutrition Research Grows 

‘Mad Itch’ Diagnosed 

Oats Cut Ulcers 

ANIMAL HEALTH PRODUCTS: 

Horse Bot Control 

Sanitation Needed for Medicaments to Be Effec- 


Selling Tips for Animal Health Products 

Texas Firm Uses ‘'Model'’ Store for Health Prod- 
ucts Sales 

CASE HISTORIES: 

A First for Paymaster " 

Adding Western Attire Spurs Company Growth. .Sept., 

‘Ag’ Chemicals on the Move 

Agricultural Know-How Biggest Sales Asset ....Apr., 

Arkansas Dealer Believes Personal Touch Impor- 
tant 

Automation Helps Nebraskans Build Business 

Breathing Life into Those ''Dead'' Months 

CCA Cites Growth, Change, Notes Supply Com- 
petition 

Californian Emphasizes Specialty Farm Supplies. . 

Cattle Feeding Sideline Helps Dealer's Business. 

Custom Fertilizer, Chemical Services Grow 

Custom Mill Growth Rate 

Dealer Finds Two Mills Better Than One 

‘Don't Let Farmer Down,' Advises Minn. Ag Chemi- 
cal Dealer .. 
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Expansion Draws New Customers 

Expansion Follows Familiar Pattern 

Expansion Results in $1.5 Million Yearly Sales ... 

Farm Store Adapts to Suburban Growth 

Farm Supplier Sells 100 Garden Tractors Per Year. . 

Feed, Grain, Fertilizer Spearhead Expansion of 
Minnesota Partnership 

Feed, Grain, Fertilizer Progress for South Dakota 
Firm 

Firm's 14 Ourlets Expand Feed, Fertilizer, Grain 
Business 

Free Grinding Specials Help Win Customers ....June, 

Grain, Feed Business Expands at Ohio Farm Store. .Mar., 

Growth Doesn't Scare Indiana Farm Store 

Herbicide Sales 

Higher Fertilizer Sales with Minimum Capital In- 
vestment 

Horse Business Helps Firm Expand 

illinois Dealer Alert to Merchandising Opportu- 
nities 

Illinois Firm Triples Feed Sales 

Independent Buys at Quantity Discount Prices .... 

lowa Firm Has Varied Promotional Programs .... 

lowan Offers on the Farm Health Products Serv- 


lowan's Bag Feed Business Good, Growing 

Kerr-McGee Farm Center Uses Central 
System 

Like Horses? Sel! Horse Supplies 

Louisiana Farm Store Handles Output of 475,000 
Layers 

Marketing Policies of Major Agricultural 
pliers 

Minnesota Co-op's Expansion Program Garners 
Nearly $5 Million in Annual Sales 

"My Most Unforgettable Sale" 

Nelson Mill & Elevator ‘Computerized,’ Results 
Highly Satisfactory 

New Facilities Signal Growth of South Dakota 
Co-op's Fertilizer, Pesticide Business 

New Liquid Plant 

Indiana Feed Firm Works Hand in Hand With Area 
Poultrymen 

Ohio Firm Doubles Grain Handling Capacity Within 
a Year 

Oklahoma Firm Likes New Ideas 

Oklahoman Offers Something for Everyone 

Increased Feed Sales to Farm Mixers 

Penn. Dealer's Hog Program Builds Lively Feed 
Sales 

Pioneers in Agriculture 

Policy: Key to Success 

Portable Grinder-Mixers Build Concentrate Sales. . 

Pullets, Livestock Provide New Demand for Feed 
Sales 

Night Time Selling Pays for lowa Dealer 

Sales Up 150% in Seven Years 

Sell a Complete Chemical Program 

Service Builds Poultry Business 

South Carolina Dealer Enjoys 
Horse, Pet Feeds 

Specialty Feed Sales Rise in Urban Areas 

Standard Farm Supply Center Emphasizes Service. 

Store Adds Lines to Halt Decline 

Stress Areas of Potential Growth 


December, 1966 





ADVERTISING: 

Advertising Advice Given for Dealers 

Effective Advertising for the Farm Supply Dealer. .June, 

Name-Calling in Advertising Draws Condemnation, 
Warning 

AGRICULTURAL CHEMICALS: 

ABC's of Pest Control 

Ag. Chemical Terms 

‘Ag’ Chemicals on the Move 

Custom Spraying Helps Build Volume 

Dealer, Farmer Have Responsibility 
Agricultural Pesticides 

"Don't Let Farmer Down,’ Advises Minn. 
cal Dealer 

Farmer Outlines His Fertilizer, Chemical and Serv- 
ice Needs 

Herbicide Sales 

Is It Better to Dust or Spray? 

Low Volume Application of Pesticides on Cotton. .Mar., 

Marketing Policies of Major Agricultural Sup- 
pliers 

Misuse, Lack of Flexibility Seen in Fertilizer Pesti- 
cide Mixtures 

Pesticide Drift 

Pesticide Information 

Pioneers in Agriculture 

Plant and Chemical Knowledge Needed 

Sell a Complete Chemical Program 

Success of Herbicide Depends on Trained Custom 
Applicator 

USDA Monitors Pesticide Effect 

Weed Control Practices Surveyed in Illinois 

ANIMAL HEALTH: 

Dealer, Farmer Share Benefits of Healthy Live- 
stock 

Horse Bot Control 

Horse Nutrition Research Grows 

‘Mad Itch’ Diagnosed 

Oats Cut Ulcers 

ANIMAL HEALTH PRODUCTS: 

Horse Bot Control 

Sanitation Needed for Medicaments to Be Effec- 


Selling Tips for Animal Health Products 

Texas Firm Uses ‘'Model'’ Store for Health Prod- 
ucts Sales 

CASE HISTORIES: 

A First for Paymaster " 

Adding Western Attire Spurs Company Growth. .Sept., 

‘Ag’ Chemicals on the Move 

Agricultural Know-How Biggest Sales Asset ....Apr., 

Arkansas Dealer Believes Personal Touch Impor- 
tant 

Automation Helps Nebraskans Build Business 

Breathing Life into Those ''Dead'' Months 

CCA Cites Growth, Change, Notes Supply Com- 
petition 

Californian Emphasizes Specialty Farm Supplies. . 

Cattle Feeding Sideline Helps Dealer's Business. 

Custom Fertilizer, Chemical Services Grow 

Custom Mill Growth Rate 

Dealer Finds Two Mills Better Than One 

‘Don't Let Farmer Down,' Advises Minn. Ag Chemi- 
cal Dealer .. 


128 FARM STORE MERCHANDISING 


Expansion Draws New Customers 

Expansion Follows Familiar Pattern 

Expansion Results in $1.5 Million Yearly Sales ... 

Farm Store Adapts to Suburban Growth 

Farm Supplier Sells 100 Garden Tractors Per Year. . 

Feed, Grain, Fertilizer Spearhead Expansion of 
Minnesota Partnership 

Feed, Grain, Fertilizer Progress for South Dakota 
Firm 

Firm's 14 Ourlets Expand Feed, Fertilizer, Grain 
Business 

Free Grinding Specials Help Win Customers ....June, 

Grain, Feed Business Expands at Ohio Farm Store. .Mar., 

Growth Doesn't Scare Indiana Farm Store 

Herbicide Sales 

Higher Fertilizer Sales with Minimum Capital In- 
vestment 

Horse Business Helps Firm Expand 

illinois Dealer Alert to Merchandising Opportu- 
nities 

Illinois Firm Triples Feed Sales 

Independent Buys at Quantity Discount Prices .... 

lowa Firm Has Varied Promotional Programs .... 

lowan Offers on the Farm Health Products Serv- 


lowan's Bag Feed Business Good, Growing 

Kerr-McGee Farm Center Uses Central 
System 

Like Horses? Sel! Horse Supplies 

Louisiana Farm Store Handles Output of 475,000 
Layers 

Marketing Policies of Major Agricultural 
pliers 

Minnesota Co-op's Expansion Program Garners 
Nearly $5 Million in Annual Sales 

"My Most Unforgettable Sale" 

Nelson Mill & Elevator ‘Computerized,’ Results 
Highly Satisfactory 

New Facilities Signal Growth of South Dakota 
Co-op's Fertilizer, Pesticide Business 

New Liquid Plant 

Indiana Feed Firm Works Hand in Hand With Area 
Poultrymen 

Ohio Firm Doubles Grain Handling Capacity Within 
a Year 

Oklahoma Firm Likes New Ideas 

Oklahoman Offers Something for Everyone 

Increased Feed Sales to Farm Mixers 

Penn. Dealer's Hog Program Builds Lively Feed 
Sales 

Pioneers in Agriculture 

Policy: Key to Success 

Portable Grinder-Mixers Build Concentrate Sales. . 

Pullets, Livestock Provide New Demand for Feed 
Sales 

Night Time Selling Pays for lowa Dealer 

Sales Up 150% in Seven Years 

Sell a Complete Chemical Program 

Service Builds Poultry Business 

South Carolina Dealer Enjoys 
Horse, Pet Feeds 

Specialty Feed Sales Rise in Urban Areas 

Standard Farm Supply Center Emphasizes Service. 

Store Adds Lines to Halt Decline 

Stress Areas of Potential Growth 


December, 1966 





Success of Herbicide Depends on Trained Custom 
Applicator 
Texas Firm Uses " 
ucts Sales 
Texas-Style ‘Super Farm Store’ Planned 
36-Year-Old Arkansas Firm Still Growing 
Washington Dealer Uses Photos, Bulletin to Build 
Good Will 
Wisconsin Dealer Joins Hands With Suppliers, Finds 
It Is Profitable 
Working Closely With Farmers Pays Off 
CREDIT: 
‘Dealer Paper’ Lauded by Tennessee Banker 
Farm Supplier's Credit Corner 
Jan., p. 85; Feb., p. 88; Mar., p. 88; May, p. 70; June, 
Let's Encourage Banker-Farmer Credit 
More Fertilizer Firms Charging for Credit 
View Credit from Profit Standpoint 
CUSTOMER RELATIONS: 


Customer Relations 


DEALER PROBLEMS: 

Deeler's Role in "Ag" Financing 

What Makes a Successful Farm Supply Opera- 
tion? 

EDITORIALS: 

All Is Not Gold That Glitters 

Average Annual Sales Hit $439,624 

Dealer at the Crossroads 

Fertilizer Dealers on the Front Line 

Fertilizer: Remarkable Growth Product 

Horse Owners Willing to Spend Money 

ls One Thing Being Overlooked? 

Owner-Manager Needs a Backstop 

Pressure on Prices and Margins 

There Are Good Signs for Dealers 

View Credit from Profit Standpoint 

EMPLOYEES: 

Farm Store Employee Profile 

Feed Man Lists Questions to Ask in Job Interview. .July, 

Industry Manpower Lack Gets Federal Attention. .Sept., 

Need Cited for Picking High Quality Employee ...July, 

FARMER CUSTOMER SURVEY: 

1966 Buying Intentions of Farmers 

Report on Farmers’ Buying Habits 

FEED: 

Annual Feed Milling Equipment Guide 

Care in Feeding Urea 

Cattle Feeding Sideline Helps Dealer's Business... 

Feed Dealer's Job: Realize Net Profit 

Feed Mill Equipment Guide 
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Impact of Environment on Hog Feed Expenses ... 

lowa's Bag Feed Business Good, Growing 

Merchandising Specialty Feeds 

On the Farm Formulating . . . 
doggle? 

Penn. Dealer's Hog Program Builds Lively Feed 
Sales 

Tips on Feed Mixing Time, Units 

USDA Study Shows Various Factors Affect Setting 
of Feed Prices 

FENCING: 

Fence Cuts Range Costs 

FERTILIZER, SOIL CONDITIONERS: 

Age of Liquid Fertilizer 

Anhydrous Ammonia Quiz 

Aqua Ammonia Use Up; Advantages Outlined .... 

Automated Blending Feature of New Fertilizer 
Facility 

Automation Helps Nebraskans Build Business 

Case for Clear Liquid Fertilizers 

Changes in Fertilizer Marketing 

Dealer Survey Shows Need for Recharged Fertilizer 
Sales Ideas 

Distribution Problems 

Economics of Bulk Fertilizer Distribution 

Equipment Keeps Pace with Fertilizer Changes . 

Farmer Outlines His Fertilizer, Chemical and Serv- 
ice Needs 

Fertilizer Dealer/Distributor's Role Shifts 

Fertilizer Dealers on the Front Line 

Fertilizer: Remarkable Growth Product 

Higher Fertilizer Sales with Minimum Capital In- 
vestment 

Marketing Policies of Major Agricultural Suppliers. . 

New Liquid Plant 

Nitrogen Tips for Dealers 

Pioneers in Agriculture 

Retail Fertilizer Entry 

Sees Fertilizer Industry Undergoing a Revolution. 

Selecting Right Pump Vital in Applicating 

Solutions Group Suggests Fall, Winter Applications, Feb., 

TVA Reports Fertilizer Trends 

There Are Good Signs for Dealers 

Third Annual Fertilizer Equipment Planning Guide. . 

Why Sell Power Equipment? 

World Fertilizer Needs Assessed 

FINANCING: 

Building Costs Rise 25% in Six Years 

"Dealer Paper’ Lauded by Tennessee Banker 

Dealer's Role in "Ag" Financing 

Financial Control System for Farm Suppliers 


.Jan., 
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IMPORT DIRECT 


from Mills in: Holland—Belgium—W. Germany 
England—Japan—Portugal—Africa 
VY CHECK items below of interest TO YOU—ATTACH to your LETTERHEAD 
and MAIL TO US for details and prices 





1 BALERTWINE—made of top grade EAST AFRICAN FIBRE—CORBEL and SEAGULL Brands 
_ Heavy Duty—410# ([) 9,000 ft.—325# [] 10,000 ft.—290# [] 11,000 ft.—275# strength 





m« Baling Wire CC) Barbed Wire 


1 Agri. Spare Parts 1 Hardware Cloth 








. Field Fence 


C] Galv. Fence Wire 


C] Harrow-Dises 


C] Cultivators 








C] Fence Posts C] Wire Mesh 








C] Nails 





C] Lawn Fencing 





PHONE COLLECT 


(212) 682-7385 
New York, N.Y. 








JAN N. RYSDYK 


U.S. Representative for Foreign Mills 


Chrysler Bldg. East-161 East 42nd St. 
New York, New York-10017 


Serving the Trade 
Since 
1944 





Circle No. 75 on Reply Card to Get Details 


December, 1966 
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Financial Indicators for Farm Supply Firms 
Importance of Records Stressed 

Let's Encourage Banker-Farmer Credit 

Purina Voices Support of Independent Dealers ... 


GRAIN HANDLING: 

Elevator Men Renew Interest in Grain Hedging ... 

Elevators to Become Farm Supply Centers 

Emphasize Protection for Stored Grains 

Factors Affecting Wet Corn Storage 

Grain Elevators 

Grain Handling Rates 

Grain Storage Income Drops 

Ohio Firm Doubles Grain Handling Capacity With- 
in a Year 


HORSE SUPPLIES: 

Dealers Explain How They Build Horse Supply 
Sales 

Field Calls Boom Horse Feed Sales 

Gives Some Reasons for Horse Popularity 

Horse Bot Control 

Horse Business Helps Firm Expand 

Horse Care Products by Merck & Co., Inc. 

Horse Nutrition Research Grows 

Like Horses? Sell Horse Supplies 

South Carolina Dealer Enjoys Strong Gains 
Horse, Pet Feeds 

Winter Horse Care 


LAYERS, BROILERS: 

Dealers Profiting From Litter Sales 

Indiana Feed Firm Works Hand in Hand With Area 
Poultrymen 

Louisiana Farm Store Handles Output of 475,000 
Layers 

Nightime Selling Pays for lowa Dealer 

Poultry Disease Buildup 

Poultry Industry Moving to More Production, Mar- 
keting Contracts 

USDA Study Shows Various Factors Affect Setting 
of Feed Prices 


MANAGEMENT: 
CCA Cites Growth, Change, Notes Supply Com- 
petition 

Computers . . . Used by Feed, Grain Dealers .... 

Dealer's Use of Phone Saves Time, Expenses 

‘Don't Let Farmer Down,’ Advises Minn. Ag. Chemi- 
cal Dealer 

Executive Gives Tips for Dealer Success 

Financial Control System for Farm Suppliers 

Importance of Records Stressed 

Independent Buys at Quantity Discount Prices ... 

Is One Thing Being Overlooked? 

Marketing Policies of Major Agricultural Suppliers 

Apr., p. 46; July, 

Organizing Your Farm Store 

Owner-Manager Needs a Backstop 

Pricing Checklist for Managers 

Project 80 

What Makes a Successful Farm Supply Operation? Mar., 

MERCHANDISING: 

Are One-Stop Service Centers New to Farm Supply 
Sales? 

The Art of Selling 

Dealers Explain How They Build Horse Supply 
Sales 

Marketer Enumerates |! Basic Ingredients of Good 
Store Displays 

Merchandising Specialty Feeds 

Selling Tips for Animal Health Products 

Texas Firm Uses “Model” Store for Health Products 
Sales 

PESTICIDES: 

Demonstration Plots Promote Pesticides 

Pesticide Information 


POWER EQUIPMENT: 

Farm Supplier Sells 100 Garden Tractors Per Year. .Feb., 
Small Equipment Selling Gains Stature 

Why Sell Power Equipment? 
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PROMOTIONS: 

Custom Spraying Helps Build Volume 

lowa Firm Has Varied Promotional Programs .... 

Washington Dealer Uses Photos, Bulletin to Build 
Good Will 


SEED: 


Soybean Seed Sources Probed 
Treatment of Food Seeds 


SERVICE: 

Custom Rates 

Farmer Outlines His Fertilizer, Chemical and Serv- 
ice Needs 

Feed Dealer's Job: Realize Net Profit 

Ground or Air Custom Spraying 

Illinois Co-op Offers Electronic Data Aid Mar., 

Portable Grinder-Mixers Build Concentrate Sales. . Sept. 


SIGN-OF-THE-MONTH: 
Horse Feed and Supplies 


STORE INTERIORS, DISPLAYS: 

Marketer Enumerates |! Basic Ingredients of Good 
Store Displays 

Texas Firm Uses ''Model" Store for Health Products 
Sales 

Year-Round Tool Displays Increase Turnover Rate. .July, 

SURVEYS: 


Dealer Survey Shows Need for Recharged Fertilizer 
Sale Ideas 


Project 80 

USDA Study Shows Various Factors Affect Setting 
of Feed Prices 

What Makes a Successful Farm Supply Opera- 
tion? 


TRENDS: 

Agricultural Trends 

All Is Not Gold That Glitters 

Are One-Stop Service Centers New to Farm Supply 
Sales? 

Automated Blending Feature of New Fertilizer Fa- 


cility 

CCA Cites Growth, Change, Notes Supply Com- 
petition 

Changes in Fertilizer Marketing 

Computers . . . Used by Feed, Grain Dealers .... 

‘Cooperatives Must Attract Large Farmer to Sur- 
vive’ 

Counter Trend to Bigger Farms 

Custom Spraying Helps Build Volume 

Dealers Explain How They Build Horse Supply 
Sales 

Elevators to Become Farm Supply Centers 

Equipment Keeps Pace with Fertilizer Changes ... 

Family Farms on Increase 

Farm Irrigation Systems Growing in Popularity . 

Faster Ag Trends Seen for Future 

Fertilizer Dealer/Distributor's Role Shifts 

Fertilizer: Remarkable Growth Product 

Full Farm Automation 

Grain Elevators 

Horse Owners Willing to Spend Money 

Like Horses? Sell Horse Supplies 

Low Volume Application of Pesticides on Cotton .. 

Marketing Policies of Major Agricultural Suppliers, Jan., 

Feb., p. 21; Mar., p. 118; Apr., p. 46, May, 

Misuse, Lack of Flexibility Seen in Fertilizer-Pesti- 
cide Mixtures 

Nelson Mill & Elevator ‘Computerized,’ 
Highly Satisfactory 

Possible Trend in Swine Contracts Seen 

Pressure on Prices and Margins 

Project 80 

Purina Voices Support of Independent Dealers .... 

Retail Fertilizer Entry 

USDA Study Shows Various Factors Affect Setting 
of Prices 

Sees Fertilizer Industry Undergoing a Revolution . 

Small Equipment Selling Gains Stature 


Results 
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